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Screen to Screen Selling is one of the most powerful tools you will ever use.

It’s on your desktop, your laptop, your tablet, and your smartphone. It puts face-to-face accessibility at your
fingertips, delivers high impact at a low cost, and opens up a whole new world of sales possibilities. From
remote business meetings to long-distance presentations to live customer feeds, screen-to-screen is where it’s
at. And since it works on multiple platforms, it’s wherever you want to go.

That’s the power of Screen to Screen Selling, a game-changing step-by-step guide that shows you how to:

INCREASE SALES by reaching out to customers anywhere in the world●

BOOST PRODUCTIVITY by making every meeting count, getting every worker on board, and keeping●

every customer engaged
IMPROVE PERFORMANCE by using visual aids in your screen-to-screen meetings, presentations, and●

conversations
ENHANCE CUSTOMER EXPERIENCE by delivering the kind of personal, one-on-one service●

they won’t find anywhere else

Filled with money-saving tips, time-saving strategies, and practical tech-smart solutions to all your business
needs, screen to screen selling is the perfect go-to guide for making person-to-person connections that really
count—and really pay off.

If the success of your business depends upon your ability to communicate, influence, persuade, or present
ideas that solve problems, you need to harness the power of screen to screen technology to help you get the
job done—faster, more efficiently, and more affordably. This essential user’s guide provides all the
information you need to access and implement the best digital and online tools available for conducting
remote meetings, sales presentations, training sessions, and much more.

Screen to Screen Selling will show you how to:

Boost sales, performance, and customer experience—without being physically present●

Choose the right technology for the right job and the right budget●

Prepare the best visuals for every transaction, every client, every time you connect●

Find the highest-rated apps, software, and online services—at the lowest price possible●

Visually demonstrate value that only you can provide—in a way that makes you stand out from the●

competition
Conduct meetings, train employees, coach teams, and give presentations that captivate audiences—and seal●

the deal every time



Jam-packed with field-tested strategies, user-friendly tips, and market-ready solutions, this comprehensive
guide will help you reduce your costs, manage your time, expand your customer base, and run your meetings
more efficiently—even if you can’t be there in person. You’ll find revealing case studies of successful
screen-to-screen sellers, as well as valuable presentation tools, security tips, and other online resources. As a
bonus, the book includes a selection of links to screen-to-screen tutorials, webinars, checklists, and
presentation slides—so you can access the information across multiple devices in multiple ways.

These simple but powerful techniques can be applied to virtually any industry. Even if your primary
responsibility isn’t sales, you can use this innovative technology to make better decisions, stronger
connections, and more new contacts than ever before. It’s the picture-perfect way to sell your vision. Coast
to coast. Person to person. Screen to screen.

Doug Devitre is the founder of Doug Devitre International, Inc. He was inducted into the National
Association of Realtors Business Specialties Hall of Fame, awarded Entrepreneur of the Year from
University of Missouri-Columbia, and bestowed the top honor of Certified Speaking Professional
Designation by the National Speakers Association.
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From reader reviews:

Warren Ford:

Information is provisions for folks to get better life, information nowadays can get by anyone at everywhere.
The information can be a know-how or any news even a problem. What people must be consider if those
information which is within the former life are challenging be find than now's taking seriously which one
works to believe or which one the resource are convinced. If you obtain the unstable resource then you
obtain it as your main information we will see huge disadvantage for you. All those possibilities will not
happen in you if you take Screen to Screen Selling: How to Increase Sales, Productivity, and Customer
Experience with the Latest Technology as your daily resource information.

Ernest Keeler:

Your reading 6th sense will not betray you, why because this Screen to Screen Selling: How to Increase
Sales, Productivity, and Customer Experience with the Latest Technology book written by well-known
writer whose to say well how to make book which can be understand by anyone who read the book. Written
within good manner for you, dripping every ideas and producing skill only for eliminate your own hunger
then you still skepticism Screen to Screen Selling: How to Increase Sales, Productivity, and Customer
Experience with the Latest Technology as good book not only by the cover but also by the content. This is
one e-book that can break don't ascertain book by its include, so do you still needing another sixth sense to
pick this!? Oh come on your looking at sixth sense already alerted you so why you have to listening to an
additional sixth sense.

Diane Gonzales:

In this age globalization it is important to someone to acquire information. The information will make a
professional understand the condition of the world. The condition of the world makes the information
simpler to share. You can find a lot of sources to get information example: internet, paper, book, and soon.
You will see that now, a lot of publisher in which print many kinds of book. Typically the book that
recommended to you personally is Screen to Screen Selling: How to Increase Sales, Productivity, and
Customer Experience with the Latest Technology this publication consist a lot of the information in the
condition of this world now. That book was represented just how can the world has grown up. The
vocabulary styles that writer use for explain it is easy to understand. The actual writer made some
exploration when he makes this book. That's why this book acceptable all of you.

Rebecca Esquivel:

What is your hobby? Have you heard that question when you got scholars? We believe that that concern was
given by teacher to their students. Many kinds of hobby, Everyone has different hobby. And you know that
little person just like reading or as examining become their hobby. You should know that reading is very
important in addition to book as to be the point. Book is important thing to add you knowledge, except your



current teacher or lecturer. You will find good news or update in relation to something by book. A
substantial number of sorts of books that can you take to be your object. One of them is Screen to Screen
Selling: How to Increase Sales, Productivity, and Customer Experience with the Latest Technology.
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